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ridgeview Manufacturing Inc. is a
multi-million dollar company with its
own line of agricultural machinery. It
also specializes in producing steel machinery
and components for any industry.
Located in the village of Gerald, Sask.
(pop. 124), about 250 km east of Regina,
the company employs close to 60 people as
welders, office staff, production planners,
engineers, and sales and marketing staff.
As it nears its 30th anniversary in 2013,
Company Owner and Founder Kevin
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Hruska says Bridgeview’s success is founded on business practices like flexibility,
availability, and approachability.
“We’re able to build our own product
lines, along with custom manufacturing,” says
Hruska. “We’re available and responsive.”
The market for Bridgeview products
extends mainly across North America,
where its major sales occur, as well as
Europe, Russia and Australia.
Bridgeview is often approached by companies about the same size to develop equip-

ment for them Hruska says, and that shows
the company’s reputation. “We work well
with them because we understand them.”
Bridgeview’s line of agricultural products
starts with the Bale King bale processor,
says Roy Perrin, production analyst. As
one of the first companies to offer that type
of product, it made several hundred a year.
“The Bale King bale processor is ‘it’,’”
Perrin explains. “It’s what put Bridgeview
in manufacturing, on a scale that
approaches what it is today.”
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anufacturing needs, from custom cutting,
One Bridgeview advantage is that it’s a one-stop-shop for manufacturing needs, from custom cutting,
duct, welding,
small orand
large,
from start to finish.
powder coating services, to producing any product, small or large, from start to finish.
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North Portal (306) 927-2165
(Above) Bridgeview upraded its CNC machinery
and powder coating technology in 2003.
(Left) The Bale King processor is one of
Bridgeview’s agricultural products.
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Bridgeview responded by designing and building a drag attachment adapted to another implement to
get rid of molehills. For more than five
years, the company has made anywhere
from six to 15 of these units, says Perrin,
generating several hundred thousand
dollars of business a year.
“We make a heck of a good product,
and we have a good design team here,”
adds Hruska. “We react really quickly
to problems, so when you need a
Kevin Hruska, Bridgeview’s
change, it happens really quickly, and it
Owner and Founder.
gets to where it needs to be fairly fast.”
The research and development department is capable of
product design, development, and
testing. With a well-equipped assembly area, Bridgeview also handles
final assembly, testing, and packaging
the finished product.
“We’re very flexible,” says Perrin. The
customer’s needs go straight to the R&D
department, and they can usually have
an answer in a day or two, Perrin adds.
“There are a lot of patents that carry our
name,” Hruska says. “We’re very innova- Roy Perrin,
Production Analyst
tive and we make a good quality product.
You
can
call
direct
to
the
facility
here
and
talk
a human being, and
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take care of your problems. We are still a hands-on sort of business.”
“Dealers like selling our product because they know who they’re
dealing with,” Hruska adds.
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For example, hay producers and forage growers have a continuing problem with moles.
These small animals dig holes in the fields, creating mounds of dirt that can ruin hay-cutting
equipment. One farmer in the area asked Bridgeview for help in designing and building a “mole hill destroyer.”
“It’s a case where he’s not a manufacturer, but he’s had an idea so
he’s come to us,” Perrin says.
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Congratulations to all the staff at
Bridgeview for your success.
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